
FINANCIAL SERVICES

TELECOMMUNICATIONS

WEB DESIGN

BUSINESS &
INVESTMENTS

BUSINESSES FOR SALE

INVESTMENT OPPORTUNITIES

EQUIPMENT &
MERCHANDISE
OFFICE FURNITURE

TELECOMMUNICATIONS

ANNOUNCEMENTS &
SERVICES

APPAREL/CORPORATE & CASUAL

BUSINESS SERVICES

FILE STORAGE

LEGAL SERVICES - IMMIGRATION

SPECIALTY ITEMS

Call Us For Personalized

Service: (313) 446-6068

FAX: (313) 446-1757

E-MAIL: cdbclass@crain.com

INTERNET:
www.crainsdetroit.com/section/classifieds

PAYMENT: All classified ads must be
prepaid. Checks, money order or
Crain’s credit approval accepted.
Credit cards accepted.

CLOSING TIMES: Monday 3 p.m.,
one week prior to publication date.
Please call us for holiday closing times.

Confidential Reply Boxes Available

See

Crainsdetroit.com/Section/Classifieds

for more classified advertisements

MARKET PLACE

Advertise your goods and services in
Crain’s Detroit Business

Detroit - Windsor / Toronto shipments
International LTL-Volume rates TOO HIGH??

U.S. - Canadian Consolidations -
Warehousing - Storage -  Distribution

Freight Brokerage -Truckload & Partials
www.MRTRANSPORTATION.COM  734-946-7031

WE SELL BUSINESSES

Confidential & Professional Service.
Specialize in Manufacturing, Distribution &
Business -To-Business Service Industries.

Confidential Business Sale, Inc.
www.ConfidentialBusinessSale.com

Detroit Metro Office 313-221-9378

Get your warehouse organized and operating
efficiently with the help of the professional space
planners at www.Shelving.com.  Our trained

space  consultants will put your space to work.
Call today 800-637-9508 for a free assessment

NEED CASH?
Sell your unneeded or unwanted life insurance policy.

For 24 hr FREE recorded information 
Call 1-800-901-6829 ext. 100

Antone, Cassagrande & Adwers, P.C. 

AV-rated Immigration Law Firm
Firm’s Principal is an Adjunct Immigration Law

Professor at MSU

Farmington Hills, MI 48334

Phone (248) 406-4100, www.antone.com

WILL BUY
ALL OFFICE TELEPHONE EQUIPMENT

Please Call: 877-RICHARD
Please Call: 877-742-4273

JET’S PIZZA FRANCHISES IN NORTHERN OHIO 
Three operating stores with future territorial
agreement. Call 586-412-0010

Invest in 100% Insured Mortgage Loans

• Above Market Yields
           •  Short-Term
           •  Possible Rollover Option
           •   Average Investment $100,000

  Towne Mortgage Company

                       (248) 247-1802

on
IN YOUR FINE MADE-TO-ORDER  COMFORT FOOTWEAR BY:

Shelby Township
586.247.7400

Birmingham
248.593.9600

St. Clair Shores/Grosse Pointe
586.552.3668

Livonia
734.591.3338

West Bloomfield
248.960.0939

W W W. F O O T S O L U T I O N S . C O M

 DOZENS OF STYLES MADE TO ANY SIZE & WIDTH

PERSONALIZED SERVICE WITH COMPLETE FOOT ASSESSMENT

HIGHEST QUALITY MATERIALS & UNSURPASSED COMFORT

VISIT WWW.TAUERANDJOHNSON.COM TO VIEW OUR COMPLETE SELECTION

w w w . N i b b l e s A n d N u t s . c o m

MUST SELL, OFFICE CLOSED
Desks $99, Chairs $39, Files $49, Partitions $50,

 Lateral Files $99, Cubicles, Office Phone Systems
Call (248) 548-6404 or (248) 474-3375.

LUCENT . . . AVAYA. . . PARTNER. . .
MAGIX. . . VOIP. . .LEGEND . . .

MERLIN. . .SPIRIT Systems/Parts  New/refurbished.
Omnicall Equipment Corp. (248) 848-9282

WE HAVE USED PHONES
Nortel, Lucent, phone systems.  Almost any new or

used phone available.   Expert installation available.
Call (248)548-6404
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FINANCE

FINANCE

CAREER
MOVES

Seeking a high energy Treasury 
Management Sales Officer, CCM or CTP 
certification desired or within one year of 
employment, 3 years Treasury Sales or 
related experience, bachelor’s degree in 
finance or accounting. Self-motivated 
self-starter eager to sell and take 
responsibility beyond job description and 
consult and present to external and internal 
audiences. Collaborates with related bank 
personnel and keeps abreast of industry 
developments and clients’ needs. High 
caliber sales, communication, and related 
business skills that anticipate and address 
concerns and offer solutions required to join 
our team.  Equal Opportunity Employer

Applicants may apply at www.tcfbank.com
under Career Opportunities or fax a resume 
to (734) 542-2975 or mail to:

TCF Bank Human Resources
17440 College Parkway, 604-01-J
Livonia, MI 48152

© 2008 TCF National Bank, Member FDIC

CHIEF FINANCIAL OFFICER
Private Real Estate Holding Company with
multiple entities seeks CFO with Banking &
Finance experience to oversee debt placement,
Budgeting & Forecasting, Cost Control, and
Growth Strategies.

Fax resume to 810.767.1196.

Detroit’s negative image and its fix start here, chamber says
BY DANIEL DUGGAN

CRAIN’S DETROIT BUSINESS

The metro region’s worst ene-
mies aren’t outside Michigan, but
rather right here at home. 

And fixing that problem will
need to come from inside as well,
said John Carroll, senior vice pres-
ident of business development at
the Detroit Regional Chamber.

“What I’ve found is the farther
you get from Detroit, the better the
image is,” Carroll said. “This nega-
tive self-image is something that
we project ourselves right here.

“It starts with us, and we have to
work hard to fix it.”

Carroll was
one of the speak-
ers Wednesday
at Business
Over Breakfast,
held at the Re-
naissance Confer-
ence Center. The
event was host-
ed by Crain’s De-
troit Business.

Working on
image issues is a long process,
however. 

One place to start is with the me-
dia, said Mary Kramer, publisher
of Crain’s and co-chair of a com-
mittee established by the Road to

Renaissance charged with work-
ing on the region’s image. One of
the committee’s end results is
DNews, a targeted media-relations
plan for the region. 

Heading that group is Marge
Sorge, who spoke at the event. 

She said DNews will be a place
where reporters can obtain data
and information about the region,
highlighting some of the positive
news that often can be overshad-
owed by the negative. 

“We’ll try to get some of our un-
der-reported stories reported,”
Sorge said.

The group will target traditional
and nontraditional media as well

as trade publications and bloggers.
Reporters who come to town work-
ing on stories will be able to get in-
formation and data from DNews. 

Another key to the image is the
message itself, said Jim
Townsend, executive director of
the Tourism Economic Development
Council, an arm of the Detroit Metro
Convention and Visitors Bureau.

Townsend has been the driving
force behind the “D Brand” effort
to cast the region as edgy, urban
and creative. Since enacting the
branding effort in 2007, there has
been an increase of 100,000 visitors
to the area, bringing $70 million in
direct spending, he said. 

The business community can
play a role in helping the brand,
he said, by reinforcing the brand
message. 

The public-relations operations

associated with many of the region’s
large corporations, for example,
spread large amounts of informa-
tion. The “about us” segment of a
company’s Web site could include
information about the Detroit re-
gion in addition to information
about the company itself. 

“That’s usually the worst part of
a Web site and doesn’t have a lot of
information on it,” he said. “Why
not use some of that space to high-
light the region?”

Likewise, companies can in-
clude some tidbits about the re-
gion in the boilerplate language at
the bottom of their press releases
sent out each day.

“The real message,” Townsend
said, “is that this has to start with
us.”

Daniel Duggan: (313) 446-0414,
dduggan@crain.com

Carroll

Las Vegas gamble pays off
big for Tooles Contracting

BY ROBERT ANKENY

CRAIN’S DETROIT BUSINESS

Detroit-based Tooles Contracting
Group L.L.C., a general contractor
and equipment installation compa-
ny, laid a winning gamble on Las
Vegas.

Company clients now include
General Motors
Corp., Ford Motor
Co., DTE Energy
Co. and Federal
Express. 

“We’re clos-
ing out work
now on a $7.2
million job at
the Monroe
power plant for
DTE, and also
did a $4.2 million conveyor job
there,” said Damon Tooles, presi-
dent and CEO.

Tooles also has diversified his
business into Las Vegas from his
home base in Detroit, where his
company did preconstruction
work on MotorCity Casino. 

The company, established in
2006, had more than 900 percent
growth from its first to second
year, thanks to the Vegas work.

In September 2006, Tooles
opened a fully staffed, licensed and
bonded office in Las Vegas and
was awarded its first job at New
York/New York casino. The compa-
ny grew to a nine-member staff in
2007, with revenue of $6.8 million.

“For casinos, gaming space rep-
resents revenue. We completed
work in 96 days on a bid contract
that had 193 change orders plus 80
more for esthetics,” he said.

The company is working on two
projects in Las Vegas with MGM Mi-
rage’s $8.4 billion CityCenter, the
largest privately financed project
in U.S. history.

To increase minority participa-
tion, the general contractor, Perini
Building Co., implemented several
programs to match minority and
women-owned businesses with its
project management teams.

Under the program, Tooles was

awarded a fire station valued at
$3.4 million. His company also has
been awarded a contract for the
CityCenter’s baggage handling
system, valued at $2.9 million,
with engineering scheduled to
start next June and to finish in
January 2010, Tooles said.

Tooles began his third job for
MGM Mirage in March, building a
high-limit slot area valued at $4.1
million, to replace the casino’s Big
Apple Bar, Tooles said.

Up next to Tooles: A possible bid
on part of a $4.8 billion mini-City-
Center project in Atlantic City.

Tooles
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